
 

 

PURCHASE CONTRACT 
EXPLANATIONS 

 

The following contract is the Florida Realtors/Florida Bar (FAR/BAR) “As-Is” 

Contract For Sale And Purchase.  It is a standardized contract used in many home 

sales in Florida.   

 

This contract is long and contains a lot of information.  To help, YELLOW has 

created this guide with explanations that correspond to sections relevant to the 

buyer.   

 

It’s important to note that YELLOW is not a real estate lawyer and is not permitted 

to interpret this contract language.  The explanations that are provided are for 

informational purposes only, do not constitute legal advice, and does not create 

an attorney-client relationship. Links to outside sources accompany the 

explanations and are the source material for those explanations.  We are unable 

to answer legal questions and they should be directed to an attorney.   

 
 

The following links are useful in helping complete the contract: 
 

• Contract Preparation Manual 
 

• Pinecrest Miami Homes - THE PURCHASE AND SALE CONTRACT EXPLAINED 
 

• Foundation Mortgage - Understanding Home Purchase Contracts  
 
 

 

https://www.fsbyellow.com/docs/purchasecontractmanual.pdf
http://www.pinecrestmiamihomes.com/info/about/the-purchase-and-sale-contract-explained-1/
https://www.foundationmortgage.com/buy-a-house-in-florida-mortgage/what-i-should-know-about-mortgages-in-florida/purchase-money-mortgage-understanding-purchase-contracts


 

PARTIES 
 

The name or names you list here represent ownership and can vary depending on your 

marital status and personal wishes. The way your name is written here is how your title will 

be taken (how it will appear on the deed).   
 
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Buyers 
• Quicken Loans - 8 Common Ways To Hold Title 
• Investopedia - 5 Common Methods of Holding Real Property Title  
• Bankrate - How should you title your home? 
• Los Angeles Times - Picking the Best Way to Hold Title to Your Home  
• Nolo - How Unmarried Couples Can Co-Own or Take Title to a Home 

 

1. PROPERTY DESCRIPTION – PERSONAL PROPERTY 
 

(d) Personal Property included in the Purchase Price – Including all the other items listed 

above, these items will also be included.   
 

(e) These items will be excluded 
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Describing the Property 
 

2. PURCHASE PRICE 
 

This is the price you are offering for the home. 
 

(a) Initial deposit 
 

Also referred to as earnest money or the “escrow” amount. Escrow deposits are 

commonly around 1% - 2% of the purchase price, made within three days of the 

effective date (The effective date is the date when the last of either the buyer or seller 

has signed this contract).  Serious buyers may wish to make a larger deposit to show 

their interest.  These funds are held in escrow with a title company until closing where it 

will be applied to your down payment or closing costs.  The escrow agent info is listed 

and we will contact you with deposit instructions.   
 

• Florida Realtors/Florida Bar Contract Manual - Completing the Purchase Price Section 
• Investopedia - Earnest Money  
• Rocket Mortgage - Earnest Money: What Is It And How Much Is Enough?  

 

(c) Financing 
 

This is the amount your mortgage is for.  You and your mortgage company should have 

established this figure.  Subtract your down payment from your offered purchase price 

and enter in line (c). 
 

(e) Balance to close 
 

This is the amount of cash you will pay at closing (excluding other costs).  To calculate 

this amount, take the purchase price above, subtract the financing amount, the initial 

deposit, and any other deposits (lines ‘a’ thru ‘e’ should total the purchase price). 

 

 

 

 

 

3. TIME FOR ACCEPTANCE OF OFFER AND COUNTER-OFFER 
 

This is the date for how long the seller has to respond to your offer – either to accept, 

counter, or reject.  Three weekdays is most common.  Tomorrow is considered day one 

and 5:00 p.m. is considered the end of the day.  If the seller doesn’t respond by the date 

you indicated, the offer is no longer valid (rejected).  Any deposits you made will be 

returned.   
 

• Florida Realtors/Florida Bar Manual - When does the offer become a contract? 
 
4. CLOSING DATE 
 

In this space you will set the closing date, which is usually 45 days from present.  Longer 

closing dates may be seen as a negative by the seller. You should first discuss this with 

your mortgage company for an idea of how long it will take to get your loan approved. 
 

• Timeanddate.com - Date Calculator 
• Florida Realtors/Florida Bar Contract Preparation Manual - Date and time of closing 

 

https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=12
https://www.quickenloans.com/learn/8-common-ways-to-hold-title
https://www.investopedia.com/articles/mortgages-real-estate/08/title-ownership-property.asp
https://www.bankrate.com/real-estate/how-should-you-title-your-home/
https://www.latimes.com/la-xpm-2014-jan-11-la-re-hold-title-story.html
https://www.nolo.com/legal-encyclopedia/free-books/living-together-book/chapter6-7.html
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=13
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=15
https://www.investopedia.com/terms/e/earnest-money.asp
https://www.rocketmortgage.com/learn/earnest-money
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=17
https://www.timeanddate.com/date/dateadd.html
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=18


 

5. EXTENSION OF CLOSING DATE 
 

It is possible and common to extend the closing date.  Sometimes delays occur – especially 

in securing the mortgage – and more time is needed.  An amendment can be submitted to 

extend the closing date.  Of course, the seller must agree, too.  If progress to closing is 

being made, it’s likely the seller will accept your extension since it is easier than starting 

the process over again.  Your deposit will be refunded if the extension was due to a delay 

in one of the contract provisions – but not if you showed neglect in following the 

timeframe.   
 

• The Balance - What to Do When the Buyer Cannot Close Escrow on Time  
• SFGate Homeguides - Can a Home Mortgage Closing Date Be Extended? 
• Florida Realtors/Florida Bar Contract Preparation Manual - Under what circumstances 

may the closing date be extended? 
 

6. OCCUPANCY AND POSSESSION 
 

This section states that by the closing, the seller will vacate the property and deliver 

possession to the buyer.  There is a box indicating whether a rental tenant will continue 

residing on the property – this should not be new information to the buyer and should 

have already been disclosed to the buyer.   
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Delivery of possession 
 

7. ASSIGNABILITY 
 

“Assigning” a contract is basically giving the buyer the ability to transfer their interest in 

the property to someone else before the deal closes.  It’s most often done by real estate 

investors.  You’ve seen the infomercials - flip a home with no money down!  Assignability 

is a way to do it.  Assignability is not selected on this contract by default.   
 

If you are interested in assignability, let us know and we will discuss it with the seller. 
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Restriction on the buyer's 
right to assign 

• Bigger Pockets - Contract Assignment 101: Guide to Wholesaling Real Estate 
• Real Estate Skills - What Is An Assignment Of Contract In Real Estate? 

 

8. FINANCING 
 

This is one of the most important sections of the contract.  You have four financing 

options:  
 

- Box (a) indicates you will pay all cash. 
 

- Box (b) is for buyers who will be getting a mortgage to pay for the home.  This is most 

common.   
 

By now you should know your loan type after discussions with your mortgage company 

(you’ll officially apply for the loan after the acceptance of your offer).  In this section you 

will select: 
 

- The type of loan you will have (conventional, FHA, etc.).   

- How long it will take to get your mortgage.  The default is usually 30 days, but 

again, you should have a conversation with your mortgage lender to get a realistic 

number (don’t set for less than 30 days).   

- You will select whether the mortgage has a fixed or variable rate. 

- Next you can indicate the interest rate level, but this is typically left blank. 

- State the length of your mortgage (this is typically 30 or 15 years). 

- Lastly, you will indicate how soon you will formally apply for the mortgage (this is 

usually 5 days from the effective date).   
 

This section goes on to state that if you make an effort to get a mortgage and are 

ultimately unable to get the financing, you are able to cancel the contract and will be 

refunded your deposit.  However, you must be diligent in attempting to get the 

mortgage, otherwise your deposit will not be refunded.   

https://www.thebalance.com/when-the-buyer-cannot-close-escrow-on-time-4063785
https://homeguides.sfgate.com/can-home-mortgage-closing-date-extended-55933.html
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=19
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=19
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=20
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=22
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=22
https://www.biggerpockets.com/blog/2016-07-05-contract-assignment
https://www.realestateskills.com/blog/assignment-of-contract


  

8. FINANCING (CON’T) 
 

- Box (c) indicates the assumption of an existing loan. 
 

- Box (d) indicates financing by the seller.   
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Financing the purchase 
price 

_________________ 
 

Why do home sellers need this information? 
 

This info gives sellers an idea of how likely and how long it will take to close.  Buyers with a 

conventional mortgage and large down payment are more likely to close and close 

quickly.  Buyers with smaller down payments tend to be riskier and may not qualify for 

their mortgage or it may take longer to close.   

9. CLOSING COSTS 
 

These are the closing costs that are common to a buyer.  They can vary from buyer to 

buyer based on the financing method and the location of the home.  Any changes will be 

noted in the ‘Other’ line and disclosed as an addendum.    
 

A good idea of the amount of closing costs can be found in the home’s listing page with 

YELLOW, under the ‘Cash To Close’ button.  These costs are estimates and likely to vary. 
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Closing costs, fees and 
charges 

• Pinecrest Miami Homes - Buyer closing costs 
• Nerd Wallet - Mortgage Closing Costs: What They Are and How Much You’ll Pay 
• NAIC.org - The Smart Consumer’s Guide to Reducing Closing Costs 

 

 

 

 

 

 

 

 
(c) Title Evidence and Insurance 
 

This section provides options for the title insurance. 
 

- It’s most common to have title insurance at least five days before closing and this 

number has been set as the default.  You can adjust the number if you’d like (though it 

can’t be less than five days). 
 

 

 

 

 

 

 

 

 

 

Designation of closing agent/title company 
 

- It is most common for the seller to designate the closing agent and pay for charges.  This 

box is checked as default.  Buyers may choose the closing agent, but note that will 

result in buyers paying the title insurance policy.  This is why few buyers select this 

option.   

 

 

 

 

 

 

 

https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=23
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=23
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=27
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=27
http://www.pinecrestmiamihomes.com/info/about/buyer-closing-costs/
https://www.nerdwallet.com/blog/mortgages/cost-to-close-mortgage/
https://www.naic.org/documents/committees_c_cst_wg_reducing_closing_costs.pdf


 

9. CLOSING COSTS (CON’T) 
 

(d) Survey 

It is likely that you will have a survey completed on the property.  It will be requested by 

the title company and the buyer will have to pay the cost.  This is part of the closing 

costs.  
 

(e) Home Warranty 

It’s uncommon for a seller to include a home warranty as a part of the sale, though they 

may do so to increase the appeal of their home.  You may purchase your own home 

warranty, but by default we do not include it in this contract. 
 

(f) Special Assessments 

Special assessments can be things like construction of new sewer lines or road paving, 

etc., that result in an extra cost to homeowners.  The method of paying this cost varies 

based on the project.    
 

• Real Estate Law Blog - Provision 9F of the FAR/BAR Residential Contract Should 
NOT be Ignored 

 

10. DISCLOSURES 
 

Section 10 discusses the various disclosures you may receive.   
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Disclosures 
 

(d) Flood zone; Elevation certification 
 

The listing page for this property will disclose whether the home lies in a flood zone. If you 

are unable to get flood insurance within 20 days of the effective date (the date the sale 

was agreed to), you may cancel the contract and get your deposit back. 

https://www.realestatelawblog.com/provision-9f-of-the-far-bar-residential-contract-should-not-be-ignored/
https://www.realestatelawblog.com/provision-9f-of-the-far-bar-residential-contract-should-not-be-ignored/
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=32


 

11. PROPERTY MAINTENANCE 
 

Section 11 establishes that the property must be maintained during the closing period.  

This section keeps the seller from neglecting the property (I.E. - Why should I mow the 

grass if I’m moving soon?). 
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Property maintenance 
 

12. INSPECTION 
 

This is an important section.  You have the option of completing a home inspection within 

a set amount of days from the effective date (15 is set as the default amount of days.  You 

can select fewer days to make your offer more attractive).   
 

Remember, YELLOW has already had the property independently inspected and the report 

is available on the listing page.  However, you still may perform your own inspection, 

particularly if much time has passed since the first inspection.   
 

If the inspection reveals details you aren’t comfortable with, you may approach the seller 

with a renegotiation or you may cancel your contract and receive your deposit back.  This 

must be done within the amount of time specified above.   
 

- Item (b) notes that you can perform a walk-through the day before or day of closing to 

ensure the property has been maintained and all fixtures remain. 
 

- Item (c) states that any unresolved or missing building permits shall have the seller’s 

cooperation in resolving these issues.   
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Property inspection and 
repair 

 

https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=37
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=38
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=38


 

13. ESCROW AGENT 
 

This section authorizes the escrow agent to accept and disburse funds.  It also releases 

them from liability unless there are mistakes made on their end.   
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Escrow agent and broker 
 

14. PROFESSIONAL ADVICE; BROKER LIABILITY 
 

This section instructs the buyer to get advice from legal and other industry-specific 

professionals.  It also states that the information on the home came from public records 

and the seller.  If the buyer or the seller made misstatements, the broker can collect court 

costs and attorney's fees to defend against damage claims.  This does not release the 

broker from issues arising from neglect or intentional misinformation. 
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Professional Advice; 
Broker Liability 

 

15. DEFAULT 
 

This section establishes that if the buyer doesn’t live up to the terms of this agreement, the 

seller can collect the deposits as liquidated damages. 
 

If the seller does not live up to the terms of this agreement, the buyer can cancel the 

contract and have their deposit returned.  In certain situations, the buyer can also sue for 

damages or sue for specific performance, or both. The seller may also owe the broker a 

fee. 
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Default and dispute 
resolution 

 

https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=48
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=50
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=50
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=51
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=51


 

16. DISPUTE RESOLUTION 
 

This section establishes that disputes over escrow will first attempted to be resolved 

between the buyer and seller within 10 days.  If the dispute is not resolved or if it is a 

matter outside of escrow, it will be directed to mediation.  If the dispute is not settled in 

mediation, the matter will be handled in court. 
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Dispute resolution 
 

17. ATTORNEY’S FEES 
 

The fee for mediation will be split by the two parties and they will be responsible for their 

own costs (like attorney fees).  This winning party will have their expenses paid by the 

losing party.   
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Attorney's fees and costs 
 

18. STANDARDS 
 

This section sets out the standards, which are common contract provisions in real estate 

that have been developed over the years.  It provides more info on some of the terms 

you’ve heard earlier in this contract.   
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Standards for real estate 
transactions 

 

(ii) Title examination 

This section provides info for when there are problems with the title, like a lien. 

 

If a problem is found, the buyer must promptly notify the seller and they are given time to 

resolve the issue. If the issue is not fixed in the set amount of time, the time can be 

extended or the buyer can cancel the contract and have their deposit returned. 

 

The title company typically handles these issues and will work with the buyer and seller to 

remedy any issues within the terms of the contract. 

https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=53
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=54
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=55
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=55


 

B. Survey 

If the survey reveals issues, the buyer must notify the seller, who can then take steps to fix 

the problem. 

G. Force majeure 

This is a section that doesn't get much attention, but can be important, especially during 

hurricane season here in Florida. 

 

If the closing process is interrupted by "Acts of God," all deadlines can be pushed back up 

to 7 days after the process can begin again. If it is more than 30 days past the scheduled 

closing date, the contract can be cancelled and any deposits returned. 



 

K. Prorations; credits 

This is an important section - it discusses the costs that are prorated. 

 

For example, expenses like property taxes are paid on an annual basis. Since neither the 

buyer nor seller will reside on the property the entire year, the expense will be prorated 

between the buyer and seller. There are several costs that will be prorated and the title 

company will handle this detail. 

L. Access to property 

Sellers must maintain access to the property through the closing period and keep utilities 

like power, water, and sewer active.   



 



 

19. ADDENDA 
 

A completed checkbox for any of these items indicates an addendum has been made 

relating to that item.  You will see the addendum later in the contract.   
 

• Florida Realtors/Florida Bar Contract Preparation Manual - Addenda and additional 
terms 

 

https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=84
https://www.fsbyellow.com/docs/purchasecontractmanual.pdf#page=84


 


