
PURCHASE CONTRACT 
EXPLANATIONS 

The following contract is the Florida Realtors/Florida Bar (FAR/BAR) “As-Is” 

Contract For Sale And Purchase.  It is a standardized contract used in many home 

sales in Florida.   

This contract is long and contains a lot of information.  To help, YELLOW has 

created this guide with explanations that correspond to sections relevant to the 

buyer.   

**IMPORTANT NOTE: YELLOW is not a real estate lawyer and is not permitted to 

interpret this contract language.  The explanations that are provided are for 

informational purposes only, do not constitute legal advice, and does not create 

an attorney-client relationship. We are unable to answer legal questions and they 

should be directed to an attorney.   

The following link is useful in helping complete the contract: 

• Contract Preparation Manual

https://www.fsbyellow.com/docs/purchasecontractmanual.pdf


  

Line 15 - Personal property included 

All personal property items listed here is to remain with the home. 
 

Line 24 - Personal property excluded 

The personal property items listed here will be removed and taken by the seller. 
 

Line 45 - Acceptance of offer 

This is the deadline to respond to the buyer, either to accept or counter the offer.  The offer is 

considered rejected if no response is received by 5pm on this date. 
 

Line 48 - Effective date 

This is an important term you will see often.  The effective date is the date the offer is officially 

accepted.  This is when the last signature appears on the contract.    
 

Line 50 - Closing date 

This is the date when everything is in place and the closing officially takes place.  It is possible to 

adjust this date if needed, if both parties agree to it.   
 



 

Line 65 - Closing responsibilities 

At closing, you will leave the home and turn over any personal items that belong with the 

home, like keys, garage door openers, etc.   
 

Line 72 - Rental tenants 

If the home has a rental tenant that will remain in the home after closing, the details of the 

lease must be provided to the buyer at least 5 days before the close.  If the buyer does not 

like the terms and wishes to cancel the sale, they must respond within 5 days of receipt of 

the lease and they can get their escrow deposit back.   
 

Line 97 - Buyer application for financing 

If applying for a mortgage, the buyer must begin the process of applying for that 

mortgage within 5 days after the effective date.  If they do not, the contract can be 

cancelled and the seller can keep their deposit.   
 

Line 102 - Making a diligent effort for the mortgage 

The buyer must make a diligent effort during the mortgage application process.  This 

means doing things like responding promptly to requests from their mortgage company. If 

they do not, you can cancel the contract and keep their deposit.    
 

Line 106 - Mortgage process status 

The seller has a right to stay informed about the status of the buyer’s mortgage process.   
 



 

Line 111 - Loan approval notification 

The buyer must send notification once they receive a loan approval.  If they realize they will 

not get approval before the deadline, they must also send notification.  You, the seller can 

cancel the contract at that time, or you may decide to extend the deadline if they are close 

to acquiring the mortgage.  The buyer will keep their deposit if they made a diligent effort 

to get the mortgage.   
 

Line 126 - Inability to close 

If the buyer is still unable to close despite getting a mortgage, the seller may be able to 

keep the deposit unless the failure to close is due to some other contingency.   
 

Line 136 - Closing costs 

These are the costs you will pay at closing –  
 

- Documentary stamp taxes and surtax on deed, if any 

The fee is essentially 70 cents per $100. In Miami-Dade County, the fee is 60 cents for 

single-family houses and $1.05 for all others. 

For every $100,000 in sale price, the fee is $700. 

 

- Owner's Policy and Charges (excluding Miami-Dade or Broward counties) 

Cost: 

    $5.75 per thousand for the first $100,000 

    $5.00 per thousand from $100,000 to $1 million 

    $2.50 per thousand from $1 million to $5 million 

    $2.00 per thousand from $5 million to $10 million 

 

- Title search charges (ONLY FOR Miami-Dade or Broward) 

This cost is usually between $300 - $600. 

 

- Municipal lien search (unless buyer designates the title company) 

This cost varies by the region and is usually between $200 - $500. 
 
- Charges for FIRPTA withholding and reporting 

ONLY APPLIES TO TRANSACTIONS INVOLVING FOREIGNERS. Essentially, this is a 15% tax 

based on the sale price of the home.  The law has some nuances that the title company 

will help with.   

 

- HOA/Condominium Association estoppel fees 

An estoppel letter states the amount of money that an owner who is selling their 

residence owes to the association. The title company handling the closing will request an 

estoppel letter from the HOA.  HOA’s usually charge a fee for these and that cost will be 

borne by the seller, often ranging from $100-$250 ($250 is the legal limit, barring other 

circumstances).  The seller will then have to pay the costs listed in the estoppel letter, too.   
 



 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
  

- CONTINUED - 

  
- Recording and other fees needed to cure title 

These fees can vary based on the complexity of the transaction.  The price can be as low 

as $10 up to several hundred.   

 

- Seller's attorneys' fees 

This fee is usually in the $100-300 range, depending on the title company.   

 

-ADDITIONAL COSTS 

These fees are not listed in this contract, but there are many other costs that must be 

paid, including: 

    - Additional title company fees.  Title companies tack on various fees and they will be 

disclosed before closing.   

    - Property taxes.  These taxes are paid in arrears, meaning once the year is over, then 

you pay the tax for that year.  You will be selling the home before paying this tax, so 

the tax amount is prorated for the amount of time you are in the home and that 

amount is due at closing.   

    - Settlement or Escrow fees.  This is paid to the title company at closing for their services 

through the process.  The cost is usually $350-$600.   

 

 
 

Line 155 - Title insurance 

The title insurance must be in place at least 15 days before closing.   

 

As the seller, you should still have your title insurance contract you received when you 

bought the home.  Within 5 days of accepting the buyers offer (the effective date), please 

submit that contract to YELLOW for a lower title insurance cost. If you physically cannot 

locate the contract, the title company who handled the transaction should be able to help.   
 



 

Line 168 - Seller designates closing agent (title company) - most common 

  - Seller pays for title insurance for the homeowner 

  - Buyer pays for title insurance for the lender 
 

Line 172 - Buyer designates closing agent (title company) 

  - Buyer pays for title insurance for both the homeowner and lender 
 

Line 174 - Designation of title company in Miami-Dade and Broward counties 

  - Buyer designates the title company and pays for continuation of title insurance for the 

homeowner and lender. 

  - Seller provides evidence of their title insurance, then pay to reissue the coverage and 

pay for a tax and lien search.   
 

Line 188 - Special assessments 

Special assessments can be things like construction of new sewer lines or road paving, etc., 

that result in an extra cost to homeowners. The method of paying this cost varies based on 

the project.  If the cost is spread out into periodic installments, the seller will pay the costs 

before the closing, the buyer will pay the remaining costs thereafter.   
 

Line 218 - Flood zone 

Homes in flood zones require special flood insurance.  If the buyer is unable to get flood 

insurance within 20 days of the effective date (the date the sale was agreed to), they may 

cancel the contract and get their deposit back. 
 



 

Line 257 - Property maintenance 

This was addressed in the Line 142 maintenance requirement info.  It discusses that if the 

seller didn’t maintain property well during the closing period (“I’ve sold the house, why do 

I have to mow the grass now?”), the seller must pay the estimated cost to get the home 

back into shape at time of agreement signed, plus an extra 25%.   
 

For example, if repairs are estimated at $1,000, the seller must pay $1,250 in escrow.  If the 

repairs cost less than this amount, the seller gets that extra amount refunded. 
 

Line 261 - Inspection 

The buyer has a set number of days after the effective date to have the home inspected.  

They may cancel the contract if they find something they are uncomfortable with and 

receive their deposit back, or they may attempt to renegotiate.    

 

Remember, you have already had the property independently inspected, but buyers are 

welcome to conduct their own inspection and pay for it out of their own pocket.  An 

additional inspection is not required to cancel the contract before the deadline to have 

their deposit returned. 
 



 

Line 275 - Final walk-through 

Buyers can perform a walk-through the day before or day of closing to ensure the property 

has been maintained and all fixtures remain. 
 

Line 280 - Existing building permits 

Any unresolved or missing building permits shall have the seller’s cooperation in resolving 

these issues. 
 



 

Line 337 - Buyer default 

If the buyer doesn’t live up to the terms of this agreement, the seller can collect the 

deposits as liquidated damages. 
 

Line 345 - Seller default 

Likewise, if the seller does not live up to the terms of this agreement, the buyer can cancel 

the contract and have their deposit returned. In certain situations, the buyer can also sue 

for damages or sue for specific performance, or both. The seller may also owe the broker a 

fee. 
 

Line 351 - Disputes 

Any disputes over escrow will first attempted to be resolved between the buyer and seller 

within 10 days. If the dispute is not resolved or if it is a matter outside of escrow, it will be 

directed to mediation. If the dispute is not settled in mediation, the matter will be handled 

in court. 
 



 

Line 386 - Title examination 

Buyers have 5 days after receiving the title information to review it and notify the seller if 

issues are found.  Sellers then receive 30 days to resolve the issue. If the issue is not fixed in 

the set amount of time, the time can be extended or the buyer can cancel the contract and 

have their deposit returned. 

 

The title company typically handles these issues and will work with the buyer and seller to 

remedy any issues within the terms of the contract. 

 
 

Line 403 - Survey 

Similar to the title examination above, buyers having surveys completed have 5 days after 

receiving the survey to review it and notify the seller if issues are found.  Sellers then 

receive 30 days to resolve the issue. If the issue is not fixed in the set amount of time, the 

time can be extended or the buyer can cancel the contract and have their deposit returned. 

 
 

Line 413 - Lease information (For home with renters) 

At least 10 days before closing, you must provide the buyer with information about any 

leases.  The buyer can contact the tenant to confirm the information.  If there are 

discrepancies, within 5 days the buyer can cancel the contract and receive their deposit 

back.  This differs from the rental information found on line 72.   

 
 

Line 439 - Force Majeure 

If the closing process is interrupted by "Acts of God," - like a hurricane - all deadlines can 

be pushed back up to 7 days after the process can begin again. If it is more than 30 days 

past the scheduled closing date, the contract can be cancelled and any deposits returned. 

 
 

Line 424 - Liens 

At closing, you must attest that there are no pending liens on the property.  If any repairs 

or improvements have been made on the property within 90 days of the close, you must 

provide that information and any contacts at closing.   

 
 



 

Line 490 - Prorated costs or credits 

Neither the buyer nor seller will reside on the property the entire year, so some expenses 

will be prorated between the buyer and seller. These will be expenses like property taxes, 

which are paid on an annual basis. 
 

The title company will calculate these values and present them to you.   

 
 

Line 464 - Closing documents 

Prior to closing, you must provide all documents needed to transfer the title, like the deed, 

bill of sale, certificate(s) of title or any other documents.   
 

The title company will have the information of what is needed. 

 
 



 

Line 508 - Access to property 

You must maintain access to the property through the closing period and keep utilities like 

power, water, and sewer active.   

 
 



 



 

YELLOW does not provide tax, legal, financial, or accounting advice. This material has been 

prepared for informational purposes only, and is not intended to provide, and should not be 

relied on for, tax, legal, financial or accounting advice. No representation, guarantee or 

warranty of any kind is made regarding the completeness or accuracy of information 

provided.  

 


